
Dear NAME, 

I am a member of a national franchising organization and just like you, I started my search for the perfect 
franchise online and with a simple inquiry, so I know what you’re up against—I’ve been there!

Most people that inquire about owning their own franchise don’t end up joining a franchise system. Many 
of them simply shouldn’t be self-employed based on their own personalities, strengths, weaknesses and in 
some cases, what they are looking for out of their chosen career. Franchising isn’t for everyone. 

And many who could have succeeded in franchising simply don’t get the right start during their 
search for that “perfect franchise". Here are some of the more common mistakes that they make:

• They began their search for the wrong franchise. Often they start with a franchise that they love 
patronizing only to �nd out that their love of drinking co�ee doesn’t translate to being a good co�ee 
franchise owner. 

• They aren’t realistic about their own skills sets and in many cases, don’t even know what they are truly 
good at and what franchises would be right for them. 

• They visited their local bank for a loan and the loan o�cer they met with doesn’t specialize in 
franchising—a very common situation. Local banks often don’t understand franchise lending and often 
don’t even understand the franchise system that they turn down. 

• Having never bought a franchise before or never having owned  their own business, they really don’t 
feel con�dent in addressing the key areas that they should be focussing on—they literally don’t know 
what they don’t know and that fear keeps them from acting. 

• They reached out to a franchisor who only wanted to quickly get them signed up and committed to a 
huge investment. And who needs that kind of pressure when you lack a solid understanding of what 
your other options are? 

There are many other reasons why someone decides to “stay put” or “wait and see” and many likely 
successful franchise owners don’t pursue their dreams for these reasons. Fortunately, I can help. Again, I 
joined a franchise and I love what I do! 

I can assist you in the most challenging aspect of your search—�nding the right franchise for you to 
consider, that you can a�ord, and that wants to actually establish a location in your area. And best of all, my 
services will never cost you a single penny, ever. 

Can we set up brief time to discuss how I might help you? 

Thank you, 

YOUR CONTACT INFO HERE

Why Most People Don’t End Up 
Owning Their Own Franchise
(General email to build credibility and explain how you can help) 


